


1. Is this web seminar recorded and available at a 

later time?

Yes

Yes

Commonly Asked Questions

2.  Will there be someone I can talk to after the 

event?
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89 Seconds to Sales SuccessÊ 
How to Generate Revenue Fast! 

Your Host
Mike Faber

Author, Speaker, Coach, All Around Good Guy*
*according to his mother
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Keeping Business Peopleôs Feet Out 
of Their Mouths Since 1994!

ÂOne-on-one coaching

ÂSales meetings

ÂKeynote conversations
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How to Generate Revenue Fast!
Some Old Ideas

Â Chain Letter: 

Upside: Lots of Dimes Downside: No Friends

Â Lemonade Stand:

Upside: Unlimited Compensation

Downside: Lemon juice in eyes

Â Host Tonight Show on NBC:

Upside: Lots of free swag!

Downside: Short shelf life
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How to Generate Revenue Fast!
Some New Ideas

1. Pay attention to the people who have 
paid you before. 

2. Donôt assume they know what you do.

3. Make the call everyone else is afraid to 
make!

4. Nobody wins unless everyone wins. 
Make new partnerships, keep old 
partnerships strong.
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Finding New Customers

Â Technology

ÂNetworking

ÂAsk the Question!*

*The question is: 
ñHow can I help you?ò not ñWhat can you 
do for me?ò
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Cultivating Relationships
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Cultivating Relationships

6. How has your greatest business challenge 
changed the way you look at business?

7. How will you know that the money you 
spend with me will be worth the 
investment?

8. How can I help you jump -start your 
business?

9. What is this problem/situation/circumstance 
costing you currently?

10. What business worry or challenge keeps 
you up at night?
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Cultivating Relationships

1. What can I help you accomplish today? 
2. What have you learned recently about your 

business or yourself?
3. Share with me a vivid picture of what 

success looks like?
4. What donôt I know about you and your 

current situation, that I should know?
5. What are the challenges youôre currently 

facing?


